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INTRODUCTION

No matter how great your translation skills are,

clients can't hire you if they don't know about you. In

recent years, many more freelance translators have

entered the market, which has made it more difficult

to make a living on low-end work, and generated

more competition for high-end work; to succeed as

a freelancer, good marketing skills are key.

Whether you're thinking of starting a freelance

translation business, you're a beginning freelancer,

or you're an experienced freelancer looking to

improve, you need to implement some basic success

strategies. 

In these 4 sessions  we will take a look at how to

decide if you want to work with agencies, direct

clients, or both, how to choose a specialization, and

how to start marketing your services to clients. We'll

also look at some pitfalls and best practices of

successful freelance translators.

How to Succeed as a Freelance
Translator



CORINNE MCKAY

Corinne McKay is an ATA-certified French to English

translator and court-certified French interpreter based in

Boulder, Colorado, USA. Her translation specializations

include international development, corporate

communications, and non-fiction books, and in addition to

her court and legal interpreting work, she is a current

student in the York University/Glendon College Master's in

conference interpreting program. A full-time freelancer

since 2002, Corinne is the author of How to Succeed as a

Freelance Translator, a business how-to guide with over

12,000 copies in print. Her company, Training for

Translators, offers online courses, master classes, and

challenge groups on a wide variety of topics for language

professionals. Corinne served on the Board of the American

Translators Association for seven years, including as ATA

President from 2017-2019.

SPEAKER



PROGRAM
DESCRIPTION

Starting a freelance business is an exciting and nerve-
racking time. It's important to create good habits right from
the start, so that you're prepared when your business starts
to grow. In this session, we'll look at what questions to ask
before you start a freelance translation business, how to plan
and budget for your startup phase, how long it may take until
your business is up and running, and how to create a basic
online presence. This session is intended for participants with
little to no freelance translation experience.

SESSION 1: LAUNCHING YOUR FREELANCE BUSINESS

SESSION 2: SETTING UP YOUR OFFICE AND YOUR BUSINESS

Even if you work from home and don't plan on having
employees, it's important to have an office setup where you
feel comfortable and can get work done, and to have a
computer setup that meets your needs and allows you to
serve as many clients as possible. In this session, we'll look at
the essentials of a functional home office, computer setups
and software tools, and what types of business records you
need to maintain. We'll also look at what tasks you may want
to consider outsourcing, and at how to create a basic
professional development plan.

March  19th - 11:00 am to 1:00 pm (Chile time -3GMT)

March  20th - 11:00 am to 1:00 pm (Chile time -3GMT)



PROGRAM
DESCRIPTION

No matter how great your translation skills are, clients can't
hire you if they don't know about you. In recent years, many
more freelance translators have entered the market, which
has made it more difficult to make a living on low-end work,
and generated more competition for high-end work; to
succeed as a freelancer, good marketing skills are key. In this
session we'll look at ways to proactively reach out to clients
(agency applications, e-mail, LinkedIn, postal mail) and ways
to pull clients to you (attending client-side conferences,
content marketing, SEO). We'll talk about how to integrate
marketing into your daily activities, and how to set realistic
goals for your marketing campaigns.

SESSION 3: MARKETING YOUR FREELANCE SERVICES

SESSION 4: RATES, CONTRACTS, AND TERMS OF SERVICE

Many freelancers encounter difficulty in their businesses
because they don't know how much they need or want to
earn, or how to get there. It can also be hard to know what
terms of service are reasonable to offer clients, and how to
set up a contract so that you know you're going to get paid,
and everyone is clear on the parameters of the project. In
this session, we'll look at how to objectively calculate how
much you need to charge in order to reach your target
income, where to find model contracts that are legally valid,
and how to evaluate contracts and terms of service you may
receive from agencies.

March  26th - 11:00 am to 1:00 pm (Chile time -3GMT)

March  27th - 11:00 am to 1:00 pm (Chile time -3GMT)



PROGRAM

Professional Translators. Students graduating from a school

of translation. Non experience bilingual professionals

interested on learning more about strategies to succeed as

a freelance translator.

AUDIENCE

Live sessions on a private platform. You will receive a

password to access every session and recordings. Sessions

will be recorded and available until April 4th. 

FORMAT

All sessions will be in English. Participants should be fluent

in this language.

8 hours in 4 sessions of 2 hours each.

HOURS

At the end of the training, participant will receive a

certificate for completing the course. 

CERTIFICATE

LANGUAGE



A wired internet  connect ion .  M in imum

bandwidth  i s  

A  USB headset  w i th  mic rophone and earphones  i s

recommended.

4Mbps .

TECHNICAL REQUIREMENTS

www.verbavolantlsp.com/mkt

or

contacto@verbavolantlsp.com

Verba Volant LSP •  Las Bellotas 199. Providencia - Santiago - Chile • 
www.verbavolantlsp.com

Registration

FEES

PARTICIPANTS

FROM CHILE

FROM OUTSIDE CHILE

FEE

$60.000

$80 USD


